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Introduction
Just as surgeons don't operate on themselves, wealthy people usually do not invest their own money. They have
investment professionals manage their money for them.
In this booklet, we will discuss three types of professional money management and the differences between
each. We will look at mutual funds, exchange traded funds and separately managed accounts, and the pros and cons
of each.

Mutual Funds
There are many reasons why people select Mutual Funds in their own portfolios. Here are some of the most
common reasons:
Advantages
Mutual funds are perfectly designed for the small investor because most accept small investment amounts,
typically $2500 or less. Secondly, mutual funds offer perfect liquidity with the ability to add or withdraw from your
account at the end of any day. Additionally, the money is invested by an individual or team of individuals who are
typically experienced investors, have a tested investing methodology, and have typically earned the Chartered
Financial Analyst credential. This is a rigorous program of study, far more comprehensive than the exams a
financial advisor or investment advisor must pass. So far, mutual funds appear to be an easy investment for any type
of investor.
Maybe most important is diversification. Mutual funds may have from 30 to 500 different stocks in the fund
thereby diversifying your money and providing protection to your principal. Should a couple of companies in the
mutual fund do exceptionally poorly; the poor performers will not have a large impact on a big portfolio. However,
there are investors who would prefer not to use mutual funds as explained under the disadvantages section.
Disadvantages
Fees: One of the often cited complaints about mutual funds is that of heavy fees. Money Magazine analyzed
the prospectuses of each of the stock and bond funds in the 29 largest fund complexes and calculated the average
cost of ownership, assuming the fund shares were held for three years (and any loads amortized over this period). In
21 of the largest 29 fund families, investors incurred annual costs ranging from 2% to 3%. A similar study by the
SEC concluded that average fees were lower.1
Turnover and Taxes: Closely related to the issue of high fees is the issue of portfolio turnover and income
taxes. The turnover rate (frequency of purchases and sales) in a fund is not necessarily a bad thing but it does
increase your tax bill if the fund is selling stocks with lots of short-term gains. Additionally, turnovers cost you
money. If turnover does hurt a fund’s return, wouldn’t there be a correlation between a fund’s turnover rate and its
after-tax return? Indeed there is!2

1

http://www.sec.gov/news/studies/feestudy.htm.
"Taxes are one of the most significant costs of investing in mutual funds through taxable accounts Recent estimates suggest that more than
two and one-half percentage points of the average stock fund's total return is lost each year to taxes." SEC website
http://www.sec.gov/rules/final/33-7941.htm.
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To optimize your mutual fund returns, or any investment returns, know the effect that taxes can have on what
actually ends up in your pocket. Mutual funds that trade quickly in and out of stocks can have what is known as
“high turnover.” While selling a stock that has moved up in price does lock in a profit for the fund, this is a profit
for which taxes have to be paid. Turnover in a fund creates taxable capital gains, which are paid by the mutual fund
shareholders.
The SEC requires all mutual funds to show both their before- and after-tax returns. The differences between
what a fund is reportedly earning, and what a fund is earning after the investor pays taxes on the dividends and
capital gains, can be tangible. If you plan to hold mutual funds in a taxable account, please check out these
historical returns in the mutual fund prospectus to see what kind of taxes you might be likely to incur.
If you would like to know if your funds have high turnover and resulting high tax impact, please call for a free
analysis on the funds you own. Next we have the issue of style drift.
Style Drift: Did you know some funds might borrow money to buy securities? Are you comfortable knowing
that these funds may borrow money (in an effort to buy more stocks and enjoy gains), which could magnify losses
if the market falls? Do you know if your fund uses volatile derivatives in order to boost returns? Derivatives are
financial instruments, whose up and down price movements are based on the movements of an underlying security,
such as a stock or bond. However, the derivative’s volatility is usually greater. If the stock moves 10% in value, the
derivative could move even more. These issues are mentioned in your fund’s prospectus, but you may not know
that your fund can be volatile until your fund’s semi-annual report. The use of leverage by mutual funds can
significantly increase a fund’s volatility, so low-risk investors may want to avoid funds that trade derivatives.
Included in this topic of the fund-holding securities, what you may not want to own is the issue of style drift.
For example, one might invest in a value fund which focuses on large “blue chip” companies selling at modest
price-earnings ratios. But the fund manager may get tempted by the fast increase in Internet stocks and start
allocating the fund’s money into these investments. You can avoid this problem of style drift by using funds that
can never vary from their stated style in the prospectus.
Trading Limitations: Note that unlike a stock, you cannot buy or sell open-end fund shares in the middle of
the trading day. While the once-per-day trading limitation may seem fine to you, more active traders desire to trade
in the middle of the day and also to sell short to capitalize on market movements. While we will not discuss
short-selling in this pamphlet, mutual funds cannot be sold short and there are no puts or calls on mutual fund
shares.
Commingling: Last, is the potentially negative issue that your money is commingled with the money of other
investors. When the market declines, if other investors in the mutual fund get nervous and take their money out of
the fund, this forces the fund manager to sell securities in the fund. The sale is necessary to get the cash to send to
the fund investors. So while you may view a decline as an opportunity to buy, your fund manager cannot do so as
he is forced to sell to meet redemptions of the nervous investors.
To address the disadvantages above, Wall Street created Exchange Traded Funds.

Exchange Traded Funds (ETFs)
ETFs were developed to mitigate the disadvantages of open-end mutual funds, covered previously.
First, the shares provide diversification just as do open-end mutual funds in that they often track an entire
index, such as the S&P 500 index. Therefore, one could argue that this is similar to owning the 500 shares in the
S&P index.
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Secondly, ETFs’ shares are traded on the stock exchange. This means that the shares can be bought or sold at
any time during the day like any share of stock. A more active trader finds this flexibility appealing as open-end
mutual funds shares can only be bought or sold at the end of the day. Moreover, ETFs’ shares can be sold short and
many have puts and calls traded on them, thereby enhancing their appeal for an active investor.
Next, more sophisticated investors are typically sensitive about fees. Because many ETFs track an index, the
holdings within the ETF rarely change. Because there are few changes, there is no need for an active manager, and
as a result, the cost to manage the fund and the fees to the investor are much smaller. As Wikipedia summarizes,
"Mutual funds can charge 1% to 3%, or more; index fund expense ratios are generally lower, while ETFs are almost
always in the 0.1% to 1% range. Over the long term, these cost differences can compound into a noticeable
difference."3
Closely related to the previous paragraph is the mentioned low turnover. Because there is very little buying or
selling of shares, there is a very small tax impact to the investor. In the illustration of an ETF which tracks the S&P
500 index, all holdings in the ETF are typically held for more than a year, so when a sale does occur, it is a
long-term sale resulting in a long-term capital gain or loss. Long-term capital gains are taxed at preferential rates as
are qualifying dividends from the shares in the fund.
An ETF, like an open-end mutual fund, has many investors money commingled. Some investors would like to
have their portfolio managed separately and thereby gain ultimate tax control from the timing of purchases and
sales. That opportunity is provided by separately managed accounts.

Separately Managed Accounts
Separately managed accounts go by several names in the securities industry such as wrap accounts, individually
managed accounts , fee-based accounts, managed accounts – and they were originally an offering available to the
wealthiest of investors – typically having $1 million or more in a portfolio.
However, investment managers and brokerage firms, using technology, have been able to offer separately
managed accounts to investors of more modest means. Let's take a look at the advantages.
Individual cost basis
Because each security in the account is your own security and belongs only to you, you know how much it was
purchased for, and prior to sale, you know how much the taxable gain will be. This permits you to instruct the
manager to avoid taking profits at times when it may be bad for you from an income tax standpoint. If you own
shares in a mutual fund, you simply get a 1099 form at the end of the year outlining how much you have to report to
the IRS. Surprise!
Because you have an individual cost basis in each security, not only can you manage the gains and losses
within that portfolio, you can manage your overall tax situation. Let's assume you sold a piece of real estate and
have a profit. You may ask your separate account manager to sell some stocks with losses before the end of the
year; thereby recognizing those paper losses to save you tax dollars.

3http://en.wikipedia.org/wiki/Exchange-traded_fund#Costs.
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To take the tax issue a step further, you may not have realized that when you buy a mutual fund, there may be
embedded capital gains. This means that the fund has already made sales, captured profits, and at the end of the
year – even though you are a new shareholder – you will be forced to pay your share of the tax on the gains that
occurred prior to you becoming a shareholder. With a separately managed account, you never have this embedded
capital gains issue.
Personalization
If you have specific social convictions, such as the avoidance of tobacco stocks, you can provide that
instruction to your separate account manager. Unlike a commingled account, your wishes within reason can be
reflected in your investment account.
Because separately managed accounts can be offered for as little as $100,000, for your $300,000, you could
have three different professional managers. Each manager could focus on a separate financial goal you have, a goal
that matches the selected manager's expertise.
Transparency
Separate accounts provide you with comprehensive performance reporting and full disclosure of all costs.
Unlike a mutual fund that does not tell you how much you profited or lost for the year or what the fund holds at any
time, you will receive a quarterly report that shows your gain or loss clearly with all costs clearly indicated.
Because most separately managed accounts are available to view on-line, you can check on your holdings 24 hours
a day.
Fees
Fees vary widely and can be comparable to the fees of open-end mutual funds or more reasonably comparable
to those of an ETF.
Discipline
Possibly the most valuable feature of a separate account manager is their investment discipline. These
managers typically have an investment model that tells them what to buy and sell and when to buy and sell it. They
do not react to every news story as some individual investors do. It's this discipline that many wealthy investors feel
separate them from those who have not been as financially successful.
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About
Jessie B Jarmon
Jessie Jarmon is a well known expert in life, health and annuity insurance. After retiring
from the US Army in 1993 he has been working to help the public protect and build their
asset. Mr. Jarmon graduated form Park Univeristy with a Bachelor of Science Degree in
Management/Health Care. His practice focus on helping people reach their financial goals.
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About
JarmonEstatePlanningAdvisorsGroup
JarmonEstatePlanningAdvisorsGroup (JEPAG) is a life, health and annuity insurance Agency. JEPAG portfolio of
financial products will help you meet your long and short term financial goals. Our advice is what's best for you
from your point of view. Building lifelong relationship is JEPAG commitment based on honesty, prompt service
and results. We entrust in carrier's that are competitive and A.M. Best & Company A+. Call today.
· Estate Planning - Includes assistance with living trust and elimination of estate taxes
· College Expenses - Investing in higher education
· Retirement - Investing in retirement plans
· Small Business - Buy sell agreements, key employee's insurance and work site insurance
· Health Insurance - Medical, Medicare Advantage/Supplement, Med Gap, Long-Term
Care (LTC), Dental and Vision
· Tax-Sheltered Annuities - Fixed and or indexed

Phone today with questions or to see if we can help you.
There is no charge for an initial meeting.

Jessie B Jarmon
Consultant

910-441-9373 or jepag.com
JarmonEstatePlanningAdvisorsGroup
361 Dark Branch Road
Kenansville, NC 28349
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This booklet is presented solely as educational material about some aspects of Mutual Funds and EFTs. It is not intended to recommend or
dissuade the purchase or sale of any particular Mutual Fund or EFTs. Mutual Funds and EFTs are sold by prospectus, which contains more
complete information including risk factors, fees, surrender charges and other costs. You should obtain a prospectus from your financial
representative. Please read the prospectuses carefully before you make a purchase or invest.
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